
    Biotech Daily 
 

Thursday April 30, 2026 
 

Daily news on ASX-listed biotechnology companies 
 

* ASX, BIOTECH DOWN: AROA UP 15%; ACTINOGEN DOWN 10% 
 
* DR BOREHAM’S CRUCIBLE: COCHLEAR 
 
* SALUDA 9-MONTH REVENUE UP 23% TO $89m 
 
* MESOBLAST 9-MONTH RECEIPTS UP 13-FOLD TO $88m 
 
* AROA EXPECTS REVENUE UP 23% TO $85m 
 
* LITTLE GREEN RECEIPTS UP 21% TO $48m 
 
* IMMUTEP $29m 9-MONTH RECEIPTS FROM DR REDDY’S LICENCE 
 
* IMEX Q1 RECEIPTS UP 11.5% TO $6m 
 
* MICROBA 9-MONTH RECEIPTS DOWN 10% TO $12m 
 
* IMPEDIMED 9-MONTH RECEIPTS UP 3% TO $10.5m; TRADING HALT 
 
* TELIX TLX597-Tx ‘FAVORABLE DOSIMETRY’ FOR PROSTATE CANCER 
 
* AVITA WINS AUSTRALIA, NEW ZEALAND RECELL GO APPROVAL 
 
* ORTHOCELL 1st CANADA REMPLIR SALES 
 
* PARADIGM OK TO CONTINUE PHASE III PPS KNEE PAIN TRIAL 
 
* ANTERIS PAYS V2V MEDTECH $562k BREAK-FEE 
 
* IMMUTEP NASDAQ MINIMUM BID PRICE NOTICE 
 
* IMRICOR REQUESTS ‘CAPITAL RAISING’ TRADING HALT 
 
* CYNATA REQUESTS ‘PLACEMENT’ TRADING HALT 
 
* ADALTA REQUESTS ‘CAPITAL RAISING’ TRADING HALT 
 
* RENERVE LOSES DIRECTOR DR DAVID RHODES, CONTINUES AS CSO 
 
* CFO VAN BOHEEMEN REPLACES NOXOPHARM CO SEC FRANKS 



MARKET REPORT 
The Australian stock market fell 0.24 percent on Thursday April 30, 2026, with the 
ASX200 down 21.2 points to 8,665.8 points. Fourteen of the Biotech Daily Top 40 
companies were up, 19 fell, four traded unchanged and three were untraded. 
 

Aroa was the best, up eight cents or 14.55 percent to 63 cents, with 848,977 shares 
traded. Lumos climbed 10 percent; Dimerix was up 7.0 percent; Adheris rose 5.0 percent; 
Cochlear and Optiscan climbed more than four percent; Curvebeam was up 3.3 percent; 
EBR, Proteomics and Resonance rose more than two percent; Neuren, Orthocell and 
Starpharma were up more than one percent; with Avita and Emvision up by less than one 
percent. 
 

Actinogen led the falls, down 0.5 cents or 10.4 percent to 4.3 cents, with 3.3 million shares 
traded. Atomo lost 7.7 percent; Botanix and Immutep shed more than six percent; 4D 
Medical, Compumedics and Micro-X fell five percent or more; Alcidion, Clarity, Imugene 
and Mesoblast lost more than four percent; Amplia and Medical Developments were down 
more than three percent; Clinuvel, Cyclopharm and Paradigm shed two percent or more; 
CSL, Polynovo and Resmed were down one percent or more; with Nanosonics, Pro 
Medicus and SDI down by less than one percent. 
 
 
 
DR BOREHAM’S CRUCIBLE: COCHLEAR  
 
By TIM BOREHAM 
 
ASX code: COH 
 
Share price: $94.00; Shares on issue: 65,398,681; Market cap: $6.15 billion 
 
Chief executive officer: Diggory ‘Dig’ Howitt  
 
Board: Alison Deans (chair), Mr Howitt, Prof Bruce Robinson, Michael Daniell, Christine 
McLoughlin, Michael del Prado, Karen Penrose, Caroline Clarke, Richard Freudenstein  
 
Financials (six months to December 31, 2025): revenue $1,167 million (down 0.4%), 
earnings before interest and tax $211 million (down 23%), net profit after tax $161.5 
million (down 21%), interim dividend $2.15 a share (steady), net cash $172.7 million 
(down 51%, year on year) 
 
Identifiable major shareholders: Blackrock Inc 6.6%, Australian Super (below 5%), 
Pinnacle Investment Management 5%, Hyperion Asset Management 5.01%  
 
 
Did Cochlear's savage earnings downgrade last week mainly reflect ephemeral Middle 
Eastern issues - directly and indirectly - or something more sinister and structural?  
 
That's the seminal question for investors in the veteran hearing device maker, who have 
seen the value of their holdings erode around 40 percent. After a week of soul searching, 
investors seem to be sticking with the view that the company's growth prospects were 
overestimated - and management has much work to do. 



The reasons for the circa 30 percent full-year earnings revision cover everything from 
sagging US consumer sentiment, reduced referrals from hearing aid suppliers, problems 
in the European health system, Middle East logistics disruptions, an unfavorably high 
Australian dollar and even poor weather. 
 
In the words of broker Citi, Cochlear “cited a laundry list of headwinds” far beyond what 
investors anticipated. 
 
“We're in quite an unusual situation across the world in terms of what we're seeing,” 
Cochlear CEO Dig Howitt told an investor briefing. 
 
“In [the] adults and seniors category we’ve got weaker demand in emerging markets. In 
the Middle East we've got the war, which is certainly cancelling [surgeries] and possibly 
deferring some sales.” 
 
 
A quick recap 
 
Cochlear refers to the cochlea spiral tunnel of the inner ear that receives vibrations and 
sends them to the brain for interpretation. The Cochlear implant is implanted in the 
cochlea. 
 
Cochlear’s revenue derives from implants, as well as the processors and other 
peripherals. The company has moved into acoustics, or bone-conducting implants 
applicable for people with severe or profound hearing loss or deafness in one ear. 
 
Cochlear was founded in 1981, to commercialize the device invented by otolaryngologist 
(ear specialist) Graeme Clark - later a professor - in the 1970s. Prof Clarke derived the 
idea while examining a shell and a blade of grass on a beach.  
 
The first device was implanted in 1978. Prof Clark partnered with Australian entrepreneur 
Paul Trainor (Nucleus Group) to commercialize an implant, the Nucleus 22.  
 
Nucleus Group was acquired by the doomed conglomerate Pacific Dunlop but morphed 
into Cochlear, which listed on the ASX in 1995. 
 
 
Ears some bad news 
 
Arguably, the biggest woe relates to Cochlear's developed markets – notably the US 
which accounts for more than half of its earnings. 
 
The problem is that US consumers are perceiving the life-changing cochlear implants as a 
want, rather than a need. 
 
Pre-pandemic, Mr Howitt says, the adults and seniors category grew consistently at 10-11 
percent per year. This year, growth will be more like five percent. 
 
In the US, the company saw strong momentum in November and December last year and 
that continued until mid-February. 



“There were some weather events in February which possibly explain that, but then from 
March we saw a dip compared to March last year, which is obviously very unusual for us.” 
 
Mr Howitt describes US consumer sentiment as “extreme” - as in extremely bad. 
 
“While European hospitals are under the pump, the pressure in the US is more about the 
reluctance of individuals to spend out-of-pocket on what they perceive to be a 
discretionary purchase,” he says. 
 
“Hearing loss isn't being seen as a high priority intervention when either people or hospital 
systems come under pressure.” 
 
 
Hearing surgery ‘deprioritized’ 
 
In Europe, hospital systems are under the hammer and have been so ever since the 
pandemic, especially in the UK and the National Health Service (NHS). 
 
“We had significant success in lifting referrals, but we're not seeing that translate into more 
surgeries in the NHS,” Mr Howitt says. “The NHS has really struggled, as many healthcare 
systems have since Covid, but we're seeing growing waiting lists, not only at surgery, but 
also at audiology. “We're also seeing quite frequent cancellations of implant surgery.” 
 
The German hospital system is also under pressure whilst hospital strikes in Spain and 
Italy haven't helped, either. 
 
Mr Howitt says some US hospitals are deprioritizing hearing surgery in favor of more 
profitable procedures. 
 
“But it's certainly not a driver of our sales being below forecast”.  
 
Not surprisingly, the company's Middle Eastern markets have been affected by increased 
cancellations, reduced surgeries and disrupted logistics. 
 
Cochlear is unsure about recovering receivables from Middle Eastern (government) 
customers. 
 
“That's one of the reasons for a pretty broad guidance range,” Mr Howitt says. 
 
In China reimbursement relating to special economic zones has been removed, affecting 
Cochlear’s sales. 
 
 
Silver linings 
 
Mr Howitt says the downturn relates to overall sector issues, with Cochlear gaining market 
share in some key sectors. 
 
He notes an unnamed rival's comment about “increased competitive intensity” in cochlear 
implant sales. 



Cochlear’s new Nucleus Nexa System - the world’s first “smart” cochlear implant with 
upgradeable software - continues to be well received. As of December, Nexa accounted 
for 80 percent of Cochlear’s developed market implant sales. 
 
“The contracting for Nexa is now complete,” Mr Howitt says. “It's gone well, and we are 
seeing some of the share we lost … however the market growth is much lower than we 
expected.” 
 
If there's a silver lining, the take-up of cochlear implants in emerging markets is in line with 
the company's expectations. 
 
Mr Howitt said Cochlear would continue to develop new products, including two pivotal 
studies for drug-eluting electrodes.  
 
These devices incorporate the drug dexamethasone, which enhances hearing. 
 
 
Finances and performance 
 
Cochlear downgraded underlying net profit guidance for the full year to June 2026, to 
$290 million to $330 million. 
 
At February’s half year results, management tweaked expectations to the “lower end” of 
the previously enunciated $435 million to $460 million. 
 
The latest downgrade implies a circa 30 percent cut at the midpoint, signalling low single-
digit growth at best. 
 
“Given the range of uncertainties over the next 10 weeks or so … management 
deliberately set a wide guidance range.” Mr Howitt says. 
 
Cochlear posted a $161.5 million net profit for the first (December) half down 21 percent 
on flat revenue $1,167 million. 
 
In the year to June 30, 2025, the company made $392 million. Thus, the revised guidance 
indicates a 16-35 percent drop. 
 
Amid the maelstrom, Cochlear's management is not going to sit on its haunches.  
 
The company has reduced manufacturing output - more than the decline in sales - to 
reduce inventory and thus working capital costs. 
 
(Cochlear makes the devices at plants in Sydney's Lane Cove, Malaysia and - more 
recently - Chengdu in China). 
 
“We could have kept production running at the rates that we had planned, which would 
have pushed those costs into inventory and then through the P&L (profit and loss account) 
in subsequent years,” Mr Howitt says. 
 



“We made the sensible decision to slow our production down and that means that there is 
a P&L impact in this year from that.” 
 
Management also has flagged measures to imbue the company with more flexibility and 
“redirect more resources to growth”. 
 
The financial impact involves $25 million to $35 million of costs being pulled forward from 
the 2026-’27 and 2027-’28 years to the current half year. 
 
Naturally the company is looking to cut costs elsewhere.  
 
“Nowhere is off-limits, but we are being careful not to damage core parts of our growth or 
our competitive advantage,” Mr Howitt says. 
 
Over the last 12 months, Cochlear shares have ear-wormed between a late July 2025 
high of around $319 and today’s nadir of $88.74. 
 
The stock peaked at a record $350 in February 2024 and bottomed at $46 in September 
2011.  
 
 
What the brokers say 
 
Broking analysts have slashed their Cochlear valuations, although there still is a 
preponderance of buy calls (and wishy-washy hold recommendations). 
 
UBS leads the army of reformed optimists with a $109 share valuation, a sharp revision on 
the previous $302 appraisal. 
 
The firm cites “limited scope for a return to 10 percent [annual] sales growth.” 
 
CG Capital Markets says the downgrade sends a “multiyear signal” but sticks with a buy 
call at $120 per share. 
 
Morgan Stanley retains an underweight call – but with a $194 price target. The firm cites a 
“meaningful shortfall” in the earnings guidance vis-a-vis market consensus. 
 
Stick-in-the mud Citi downgrades to a sell, with a target price of $95. 
 
Macquarie Equities, meanwhile, is “keeping its ear to the ground” and maintains a hold 
call with a $115 valuation. 
 
“We remain cautious on near-term recovery and see risk that lower consumer sentiment 
may impact ongoing processor upgrades,” the firm says. 
 
Morgans has retained a hold rating but slashes its 12-month target price to $107.17, from 
$214.93.  
 
The firm puts current (second) half sales growth at two to six percent. 
 



After February's half-year results, broker valuations ranged from $215 to $330 a share.  
 
So, there's a fair bit of anger, er … recalibrations … based on professional assessments 
of the qualitative and quantitative factors at play. 
 
 
Dr Boreham’s diagnosis: 
 
Cochlear's share sell-off was the biggest in its listed history - but such reactions are not 
altogether unprecedented. 
 
In February last year, investors wiped around 20 percent off Cochlear shares after 
investors adjudged its half-year release as sub-standard. 
 
As with the historically sharp sell-down in CSL shares last year, the Cochlear rout is a 
case of the punishment exceeding the crime. 
 
After all, the market cap of a company should reflect decades of future earnings, rather 
than a temporary rough patch. 
 
But the truth of earnings downgrades is that, like London buses, they usually come in twos 
and threes. 
 
Put simply, investors expect more bad news. 
 
Many investors are shocked by the extent of the downgrade, given the company said 
conditions were okay at half-year results time. 
 
In hindsight, they didn't pay enough attention to management tweaking guidance to the 
lower end. 
 
Mr Howitt says no one can say when the extreme US conditions will improve but 
maintains that Cochlear's medium to long-term potential remains unchanged.  
 
“The clinical need is significant and have very effective products,” he says. 
 
“The clinical evidence [supports] why treating hearing loss is really important for healthy 
ageing, particularly around cognition and lowering the risk of dementia. 
 
“We need to … build that evidence to prosecute a case for standard of care for cochlear 
implants and a medicalized hearing loss.” 
 
Until that happens, investors will continue to have their earplugs firmly inserted. 
 
But is Cochlear broken? Nah – we’re not hearing that. 
 
 
Disclosure: Dr Boreham is not a qualified medical practitioner and does not 
possess a doctorate of any sort. He has suffered a broken shoulder but never will 
be unbroken in spirit, despite the best efforts of his football team. 



SALUDA MEDICAL 
Saluda says revenue for the nine months to March 31, 2026 was up 22.8 percent to 
$US63.2 million ($A88.6 million), compared to the prior corresponding period. 
Last year, Saluda conducted a $230.8 million initial public offer at $2.65 a share to 
commercialize its Evoke spinal cord simulation for pain relief (BD: Dec 5, 2025). 
Today, the company said receipts from customers for the three months to March 31, 2026 
from sales of its Evoke spinal cord simulation for pain relief rose 33.9 percent to $US23.8 
million, compared to the previous corresponding period. 
Saluda said it expected revenue for the year to be up about 24 percent on the prior year to 
$US87 million, exceeding guidance of $US85 million. 
The company said it had a three-month cash burn of $US29,064,000, with cash and cash 
equivalents of $US120,986,000 at March 31, 2026. 
Saluda was up one cent or 1.7 percent to 60 cents with 2.8 million shares traded. 
 
 
MESOBLAST 
Mesoblast says customer receipts for the nine months to March 31, 2026 were up 12.8-
fold to $US62,608,000 ($A87,882,000), compared to the prior corresponding period. 
Mesoblast said receipts from customers for the three months to March 31, 2026 from 
sales of its Ryoncil stem cells for graft versus host disease rose 22.6 percent to 
$US34,575,000, compared to the previous corresponding period. 
Last year, the company said it had US Food and Drug Administration approval for Ryoncil, 
or remestemcel-L, for children aged two months and older, adolescences and teenagers 
with steroid-refractory acute graft versus host disease (BD: Dec 19, 2024). 
Today, Mesoblast chief executive Prof Silviu Itescu said Ryoncil revenues approached 
$US100 million since last year’s launch and the company had “substantially improved our 
net operating cash spend, our pivotal trial in inflammatory back pain has successfully 
achieved its patient recruitment target, and we have bolstered our long-term leadership”. 
The company said it had a three-month cash burn of $US4,111,000, with cash and cash 
equivalents of $US121,849,000 at March 31, 1026 compared to $US182,061,000 at 
March 31, 2025. 
Mesoblast fell 10 cents or 4.5 percent to $2.12 with five million shares traded. 
 
 
AROA BIOSURGERY 
Aroa says it expects revenue for the year to March 31, 2026 to be up 22.8 percent to 
$NZ104 million ($A85 million), compared to the prior corresponding period. 
Last year, Aroa said revenue for the year to March 31, 2025 rose 22.6 percent to 
$NZ84,697,000, with loss 64.1 percent to $NZ3,813,000 (BD: May 29, 2025). 
Today, the company said that the performance reflected “stronger than anticipated sales 
in the Myriad portfolio, with growth of 52 percent on 2024-’25”. 
Aroa said earnings before interest, taxation, depreciation and amortization (Ebitda) was 
“likely to be in the range of $NZ11-12 million, which primarily reflects the increased level of 
revenue”. 
The company said the result exceeded its guidance of $NZ92 million to $NZ100 million in 
revenue and Ebitda between $NZ5 million and $NZ8 million. 
Aroa managing-director Brian Ward said the company was “delighted with the strong 
performance reflected in these preliminary results, driven by continued growth in the 
Myriad portfolio”. 
Aroa was up eight cents or 14.55 percent to 63 cents. 



LITTLE GREEN PHARMA 
Little Green says receipts from customers for the year to March 31, 2026 were up 21.3 
percent to $47,616,000, compared to the previous corresponding period. 
Little Green said customer receipts for the three months to March 31, 2026 from sales of 
its marijuana flower, oil and vaporizers as well as packaging services were up 29.5 
percent to $13,278,000, compared to the prior corresponding period. 
The company said its record European sales of about $16.0 million for the year offset the 
10 percent reduction in Australian sales of $26.4 million, compared to the prior year. 
Little Green said it was $1,125,000 cash flow positive for the three months, with cash and 
equivalents of $1,421,000 at March 31, 2026 compared to $2,376,000 at March 31, 2025. 
Little Green was unchanged at 9.6 cents. 
 
 
IMMUTEP 
Immutep says it has receipts from customers for the nine months of $28,867,000, largely 
related to a licencing payment from Dr Reddy’s Laboratories. 
Last year, Immutep said Hyderabad, India-based Dr Reddy’s Laboratories had licenced 
efti in all countries outside North America, Europe, Japan and Greater China for up-to 
$558.6 million, including $US20 million ($A30.2 million) up-front (BD: Dec 9, 2025). 
The company said it had a positive cash flow of $13,510,000 for the three months, with 
cash and cash equivalents of $84,277,000 at March 31, 2026 compared to $92,451,000 at 
March 31, 2025. 
Immutep fell 0.4 cents or 6.35 percent to 5.9 cents with 56.7 million shares traded. 
 
 
IMEX HEALTH SERVICES 
Imex says customer receipts for the three months to March 31, 2026 were up 11.5 percent 
to $6,074,000, compared to the previous corresponding period. 
Imex said receipts were from sales and contracts for its radiology services and Aquila+ 
imaging workflow software, with both revenue and earnings “ahead of plan”. 
The company said it expected to be cash positive for the year to December 31, 2026. 
Imex said it had a three-month cash burn of $538,000, with cash and cash equivalents of 
$2,455,000 at March 31, 2026 compared to $584,000 at March 31, 2025. 
Imex was up half a cent or 1.3 percent to 39.5 cents. 
 
 
MICROBA LIFE SCIENCES 
Microba says receipts from customers for the nine months to March 31, 2026 were down 
10.4 percent to $11,803,000, compared to the previous corresponding period. 
Microba said customer receipts for the three months to March 31, 2026 from sales of its 
Microbiome Explorer and Metapanel gastro-intestinal disorder and pathogen tests fell 6.0 
percent to $3,977,000, compared to the prior corresponding period. 
The company said the three months reinforced “the positive trajectory of Microba, with 
Microbiome Explorer now contributing nearly two thirds of group revenue, our UK 
business more than tripled unit volumes versus the prior corresponding period, and our 
cost discipline delivered a meaningful underlying improvement in operating cash outflow”. 
Microba said it had a cash burn of $3,514,000 for the three months, with cash and cash 
equivalents of $7,280,000 at March 31, 2026 compared to $12,412,000 at March 31, 
2025. 
Microba was unchanged at seven cents. 



IMPEDIMED 
Impedimed says receipts for the nine months to March 31, 2026 rose 2.9 percent to 
$10,496,000, compared to a year ago; and requested a capital raising trading halt. 
Impedimed said customer receipts for the three months to March 31, 2026 from sales of 
its Sozo bioimpedance spectrometry for lymphoedema, malnutrition and heart failure fell 
19.5 percent to $3,268,000, compared to the prior corresponding period. 
The company said that it had a cash burn of $4,460,000 for the three months, with cash 
and cash equivalents of $12,712,000 at March 31, 2026 compared to $27,913,000 at 
March 31, 2025. 
Separately, Impedimed requested a trading halt “pending the release of an announcement 
by the company regarding a potential capital raising”. 
Trading will resume on May 4, 2026, or on an earlier announcement. 
Impedimed last traded at 1.4 cents. 
 
 
TELIX PHARMACEUTICALS 
Telix says its 120-patient, phase II trial of TLX597-Tx for treating prostate cancer shows a 
“favorable dosimetry profile”, reducing radiation exposure to healthy organs. 
In a presentation not released to the ASX, Telix said its TLX597-Tx prostate specific 
membrane antigen (PSMA) had a “highly favorable dosimetry profile” compared to 
available radiotherapeutic agents, had 120 hours of tumor retention and limited salivary 
gland and kidney uptake. 
The company said the open-label, multi-centre, randomized, phase II investigator-led trial 
was evaluating the safety, dosimetry and efficacy of TLX597-Tx treatment for prostate 
cancer at Sydney’s St Vincent’s Hospital. 
Telix said patients were dosed with 8.5 giga-becquerels (GBq) of TLX597-Tx on day-one, 
day-three and day-15, followed by 10-weekly dosing for three further cycles. 
The company said the study aimed to confirm that a dose intensified TLX597-Tx regimen 
would “maximize the radiation dose to cancerous lesions when they are most vulnerable 
to damage and therefore improve overall response to treatment”. 
Telix said TLX597-Tx was a PSMA-targeting small molecule radio-ligand therapy with a 
highly favorable dosimetry profile, which “significantly reduced radiation exposure to 
healthy organs, including the salivary glands and kidneys, may lower the incidence of 
xerostomia (dry mouth) and renal toxicity and support better tolerability for patients”. 
The company said TLX597-Tx was being developed alongside TLX591-Tx, currently in 
phase III trials, and that both therapeutics showed “complementary modes-of-action”. 
Telix said the findings supported “TLX597-Tx’s potential to deliver a treatment that 
overcomes quality-of-life challenges that currently limit the clinical utility of existing [radio-
ligand therapies] in earlier-stage metastatic prostate cancer”. 
The company said the dosimetry profile combined with higher tumor uptake compared to 
existing PSMA radio-ligand therapies could “deliver a wider therapeutic window and 
enable dose intensification to maximize tumor control while preserving … quality-of-life”. 
Telix said the results were presented at the 2026 International Prostate Cancer 
Symposium held in Lugano, Switzerland from April 28 to 29, 2026. 
Telix chief medical officer Dr David Cade said the encouraging dosimetry results 
combined with earlier work were “very promising and highlight TLX597-Tx’s potential to 
substantially increase the tumor dose while minimizing radiation to sensitive organs”. 
“For people living with earlier-stage metastatic disease, preserving quality-of-life alongside 
effective cancer control is mandatory,” Dr Cade said. 
Telix was unchanged at $15.00 with 3.1 million shares traded. 



AVITA MEDICAL 
Avita says it has Australian Therapeutic Goods Administration and New Zealand Web 
Assisted Notification of Devices (WAND) certification for its Recell Go spray-on-skin. 
Avita said the certifications allowed its spray-on-skin cells to be commercialized in both 
Australia and New Zealand for burn and acute wound treatment. 
The company said its distribution partner Revolution Surgical Pty Ltd expected to begin 
commercialization “within the coming weeks”. 
Avita chief executive officer Cary Vance said the TGA certification and WAND listing of 
Recell Go was “an important step in expanding access to Recell”. 
“With Recell Go, we are bringing greater standardization and efficiency to the preparation 
process, and together with our partner Revolution Surgical, we look forward to supporting 
adoption across Australia and New Zealand,” Mr Vance said. 
Avita was up half a cent or 0.4 percent to $1.215. 
 
 
ORTHOCELL 
Orthocell says it has first commercial sales in Canada of its Remplir collagen-based wrap 
for use in nerve repair surgeries.  
Orthocell said it continued to commercialize Remplir outside the US, including in Canada, 
Hong Kong, Singapore and Australia. 
Orthocell managing-director Paul Anderson said the “first commercial sales of Remplir in 
Canada, [was] a key milestone following Health Canada approval” 
“This milestone represents an important early step in our Canadian commercialization 
strategy and reinforces the strength of our execution,” Mr Anderson said. 
Orthocell was up 1.5 cents or 1.7 percent to 89.5 cents. 
 
 
PARADIGM BIOPHARMACEUTICALS 
Paradigm says it has data safety monitoring board approval to continue its 466-patient, 
phase III trial of injectable pentosan polysulfate sodium (IPPS) for knee osteoarthritis.  
Paradigm said that its first Moldova trial site had been activated, with two more expected 
to be activated shortly; and the study was on track for interim analysis about August 2026. 
Paradigm fell half a cent or 2.9 percent to 17 cents with 5.8 million shares traded. 
 
 
ANTERIS TECHNOLOGIES GLOBAL  
Anteris says it will pay V2V Medtech $US400,000 ($A561,925) to discontinue 
development under its contribution and stock purchase agreement from April 2023. 
In 2023, Anteris said it would work with the Delaware-based V2V Medtech to develop a 
heart valve repair device for treating mitral and tricuspid valve regurgitation, or leaky 
valves, and that terms included acquiring 30 percent of V2V for up-to $US8 million in cash 
and in-kind contributions across five development stages (BD: Apr 19, 2023). 
Today, the company said that V2V shareholders had a right to acquire all of its equity 
interest in V2V for an amount equal to its total contributes to date or reduce its equity 
interest in V2V to a capped minority ownership percentage. 
Anteris said it did not expect “the discontinuation of contributions under the agreement 
and the termination of the development agreement to have a material adverse effect on its 
consolidated financial position or liquidity”. 
The company did not provide a reason for terminating the agreement. 
Anteris was up 20 cents or 2.7 percent to $7.70. 



IMMUTEP (FORMERLY PRIMA BIOMED) 
Immutep says it has received a notice from the Nasdaq that it does not meet the Listing 
Rule 5450(a)(1) requirements of a minimum bid price of $US1.00 a share. 
In 2012, the then Prima Biomed said it would list on the Nasdaq, trading American 
depository receipts (ADRs) (BD: Apr 13, 2012). 
Today, Immutep said the notice had “no immediate effect on the listing or trading of … 
depositary shares on Nasdaq [and it was] provided an initial compliance period of 180 
calendar days, expiring on October 26, 2026, to regain compliance”. 
The company said if at any time during the compliance period the closing bid price of its 
ADSs was at least $US1.00 a share for a minimum of 10 consecutive business days, the 
Nasdaq would notify it that compliance had been regained. 
 
 
IMRICOR MEDICAL SYSTEMS 
Imricor has requested a trading halt “pending an announcement to be made by the 
company to the market in relation to a proposed capital raising”. 
Trading will resume on May 4, 2026, or on an earlier announcement. 
Imricor last traded at $1.975. 
 
 
CYNATA THERAPEUTICS 
Cynata has requested a trading halt pending an announcement “in relation to a proposed 
capital raising, to be undertaken by way of a share placement”. 
Trading will resume on May 4, 2026, or on an earlier announcement. 
Cynata last traded at 32.25 cents. 
 
 
ADALTA 
Adalta has requested a trading halt “pending an announcement … in relation to a 
proposed capital raising”. 
Trading will resume on May 4, 2026, or on an earlier announcement. 
Adalta last traded at 0.5 cents. 
 
 
RENERVE 
Renerve says after nine years Dr David Rhodes will step down as a director, effective 
from April 30, 2026, and will remain as chief scientific officer. 
Renerve fell half a cent or 4.55 percent to 10.5 cents. 
 
 
NOXOPHARM 
Noxopharm says chief financial officer Shawn van Boheemen as its company secretary, 
effective immediately, replacing David Franks who has resigned. 
Noxopharm said Mr van Boheemen would maintain his role as chief financial officer. 
Noxopharm fell 0.7 cents or 9.1 percent to seven cents. 
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